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In 1908 the first two books actually called Social Psychology
appeared. One, written by EDWARD A. Ross, clarified the terms
"suggestion" and "imitation" and showed how they brought
about contemporary social., political, and economic events. The
other, by WILLIAM McDouGALL, interpreted social behavior on
the basis of instincts. (McDougalPs list of innate urges is de-
scribed in Chapter VIII.) Social life, according to him, is native
to each of us in the instincts of repulsion, pugnacity, gregarious-
ness, and others. Social psychology can be understood through
individual psychology. McDougall's views were approved and
widely quoted until a reaction against instinct developed in the
1920'$.
Beginnings of Experimentation
While the battle raged over instincts and over the group mind,
social psychologists began to experiment instead of theorize.
Before 1900 Norman Triplett, experimental psychologist, tested
how children are stimulated by competition. He had them com-
pete at winding reels that moved little flags toward a goal. Half
his forty subjects worked faster when competing with others than
when working alone. Ten children did worse in competition, and
ten equally well in either situation. Triplett also experimented on
suggestion. He did sleight-of-hand tricks for a large group of
children 10 or 12 years old. When he made the motions of
throwing a ball into the air, about half the children reported see-
ing the ball go up and disappear.
Psychologists began to realize that experiment is possible even
in the complex field of social behavior. Just after World War I
a wave of experimentation resulted in several significant dis-
coveries.
Individual Behavior in Social Situations
An experiment by WALTHER MOEDE tested how well indi-
viduals work when other persons are present. One test measured